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Introduction

Matt Shriver here, along with my Mentor Eric Medemar.  Over the next few pages Eric 
and I are going to take you step by step through my success in the wholesaling business.  If 
you don't know me by now, I author a blog that you can check out by clicking here.  However 
my main passion in life isn't blogging.  It's real estate wholesaling.

Oh and by the way, I'm not here to sell you anything so take your guard down for 
a while and just enjoy.

If I'm not out to make money, then you may be asking yourself:  Why did you waste 
your time with this Matt?    Well, I decided to put this little guide together after the seemingly 
endless requests to know:

“How did you get started in wholesaling Matt?”

I'll be the first to admit.  Until wholesaling came along I was frustrated like crazy by my 
lack of ability to get past “Thinking about real estate” and finally taking action on those 
thoughts.

Even harder to admit is the fact that I don't think I would have taken action at all had I 
not hit rock bottom in my life.  I guess I kind of lost my fear of failing when my life was 
completely failing.  If you catch my drift.  Not that I would recommend that to any of you, but 
sometimes when there's no where to go but up, FAILURE doesn't appear to be that great of 
an obstacle.

Okay, so the purpose of this little guide is to give you some insight into what was going 
on in my head as I was bouncing along at rock bottom.  I think the rock bottom part is one of 
the most important things to crawl into, because from my experience many of the people who 
come to me and want to know about wholesaling have set up a permanent address at on 
ROCK BOTTOM BLVD, which I promise – isn't the side of town that you want to live on.

Before we get started, my mentor insisted that he say a few words about me. 
Hopefully they'll be nice words (They better be, I pay him a hell of a lot of money).

Thanks,

Matt Shriver
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Words From My Mentor
All of us like a good rags to riches story don't we?  I know I do and I've got a sneaky 

suspicion that you do to.  Why do you think that rags to riches type stories are so fun to read?

Well, my best guess is that each of us have played the lead role in our own rags to 
riches story in one form or another.  Rags to riches stories aren't just about making money, 
they are about over coming the odds and breaking free from the shackles that at one time or 
another seemed insurmountable to escape.

It wasn't to long ago that I was playing the lead role in my own rag's to riches story.  I 
was a newly married college graduate who was forced to beg my Mom for grocery money so 
that my wife and I could eat.  NOT COOL.  To make matters worse as I was trying to get 
started in the real estate business my wife was out mowing lawns in 100 degree temperatures 
with nothing to think about but how big of a loser I was.

Luckily for my wife (and my marriage)  I got very lucky and found my way to 
wholesaling.  And just like Matt, my life has never been the same since.  

I believe it was November 2008 I got a call from Matt's wife inquiring about mentoring 
with Matt.  As much as I hate to admit it, I think she called me like 5 times before I ever spoke 
with her.   At the time I wasn't taking on any more mentoring students because my hands 
were already full.

Finally on her 6th try I decided to pick up the and tell her the news that I was no longer 
accepting any mentoring students.  We spoke for about 5 minutes and I broke the news to her 
that I couldn't accept Matt into my mentoring program.  However, she had other plans.  

Somewhere between me saying NO and saying NOT ON YOUR LIFE, she must have 
heard YES—because for the next 3 weeks she called me everyday.  Finally fearing for my life 
I decided it would be in my best interest (Health and Sanity) to give Matt a chance.  

Since I got started mentoring with Matt he's become more than just another student, 
he's become someone who I would call a friend.  We've spent an awful lot of time on the 
phone together, sometimes not even talking about investing, but just talking about life.

Lastly, I've got to tell you about how this guide came together.  Sometime in September 
of '09 I was in the REIclub.com forum where I spend some of my time trying to help some up 
and comers to the investing game.  Well, I spotted a post from a guy who seemed to be 
talking a pretty big game.  No I take that back, A REALLY MASSIVE game.  Never hearing of 
him before I decided to inquire and find out if he was a “Forum Phony” (somone who has read 
a little about investing, but has never invested a day in their life) or if he was the real deal.  

So I clicked on the signature at the bottom of his post and I arrived at a pretty cool 
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looking blog.  I started reading it without much thought, then all of the sudden I read the name 
of the blogs author and it was none other than Matt.  Up until then I had heard bits and pieces 
of Matt's storie over the phone, but to actually read the posts and see where he was at when 
he got started was a whole new ball game.

I hope Matt's story is as inspiring to you as it was for me.

Talk Soon,

Eric Medemar
www.GreatGuruGiveaway.com

Authors Note:  This book is only 
about 1/5th of the way finished and 
between my CRAZY schedule and Eric's 
INSANE schedule we are not quite sure 
when it will be finished.  

But, since it's FREE we kinda figured 
we'd rather put something out there 
to help rather than nothing at all.

Hope You Don't Mind.
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Before we get started here, I figured I had better explain the way all of this is going to 
work.  Don't worry I'll keep it brief.  Basically I took computer images of each of my blog post 
from www.WholesalingAdventures.wordpress.com and posted them in this little guide.  You'll 
notice that several of the posts will take up 2 pages, so if you don't see a title and date at the 
top of the post then you can bet that it's a 2 page post.

Also, after each post you will be able to read comments from both myself and my 
mentor Eric Medemar.  Eric will be describing what his experience has been in helping 
through others through situations like my own, and I'll be explaining what was going on in my 
head at the time.
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Comments On The Jan 05, 2008 Blog Post

Matt Shriver:  Wow, is about all I can say when looking back at the situation I was in 
back then.  My father in law still jabs at me about how it was his idea that lead me to the level 
that I am today.

I will say this, without the blog, the public declaration and the massive amount of 
support I received from my readers, I am 100% positive that I would be today, exactly where I 
was back then.  Still “Thinking about investing” but not really doing shit.

What I didn't mention in my blog post, what you don't see is that not only was I flat 
broke.  But I had just gotten “Laid off until further notice”.  In my mind that layoff meant I no 
longer had a job and it was time to put up or shut up.  

Like I mentioned earlier, it's strange how fear of failure has a way of vanishing the 
moment that your life seemingly becomes A GIANT FAILURE.  I was kind of thinking to 
myself, “Wow, if I totally screw this investing thing up, I'd still probably be better off than I am 
today”.  Which honestly gives you some insight into where I was at in my life at that point in 
time.

Eric Medemar:  I remember when I first stumbled upon Matts blog before I realized 
that this was the same Matt that I had been mentoring all year long.  I read it like he had 
suggested and I started at the bottom.

After reading this first post I remember thinking about a favorite quote of mine: 
“Sometimes GOD will knock you down so low, that there's no where left to look but up 
to him”.  It's not that I think God is out to punish us, or make our lives full of suffering. 
However, it has been my experience that when my lifes of running off course, pain is usually 
the guide that steers me back onto the right path.

One of the reasons I started wholesaling was because wholesaling is hands down the 
ONLY way to get started investing when you're cash poor and/or credit challenged and/or 
you're scared shitless of risk.  I hate to admit it, but when I first got started I was ALL of the 
above.

When I first chat with my mentoring students who haven't done any deals, I call this 
crazy state of being :CASH POOR, CREDIT CHALLENGED, and SCARED $HITLESS OF 
RISK”-- I call it the “Wholesaling Hat Trick”.

As crazy as it sounds, 9 times out of 10 it's my students who are part of the 
Wholesaling hat trick that go on to do great things in the business.  When there's no where for 
them to go but up, they stop worrying about falling down.
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Comments On The January 15, 2008 Blog Post

Matt Shriver:  Man oh man, I'm glad I didn't listen to the nasayers.  Since it's done 
and over with I'll be honest.  I was getting a whole lot of “What the hell are you thinking!” 
comments and very few “You can do it!” comments.

This is the one point where I was starting to think that the whole “Public Declaration” 
idea of my father in laws was not such a good idea.  I was getting hammered with emails 
almost everyday with people telling me that I was an idiot.  There was one email that I 
remember in particular from a woman telling me: 

“I can't believe you call yourself a man, you need to stop daydreaming about this real 
estate stuff go get a real job and take care of your family”

Her comments cut like like a knife into my psyche.  I was already frustrated, then this 
crazy woman, who didn't know me from Sam, decided that it was her job to “Tell me how 
things were”.  I now wish like hell I had kept her email address, but I deleted her email just as 
fast as I opened it.  That woman wasn't playing nice.

As the post suggests this is the time I had decided wholesaling was my best (and only) 
option that had the possibility of pulling me out of the crazy life I had been silently failing at 
creating for the previous 36 years.

Eric Medemar:  I always find it interesting how many people are out there playing 
“Arm Chair Investor”.  We've all got Arm Chair Investors in our lives in one way or another. 
But you'd better have some really tough skin when you make a public declaration on the 
Internet.  Because Arm Chair Investors are always there to criticize you, scare you, and help 
keep you down at their level.

On the first call with my mentoring students I always tell them something I learned from 
Zig Ziglar at the beginning of my career:  “Share your going up goals with the people who will 
support you, and share you're going down goals with everybody”.  Basically, your going up 
goals are things like “I'm going to make $100,000 this year” or “I'm going to become the 
investor in Dallas, TX”.  You dont' want to share your going up goals with just anybody.  Keep 
em quiet except to those people who will support you and have faith in you.

On the other hand your going down goals are things like “I'm going to stop smoking” or 
“I'm not going to eat 14 donuts today”.  These are the goals that you tell everybody, because 
you'll want them around to hold you accountable for you commitments.  PLEASE NOTE:  It 
has been my experience that if you want to feel REALLY great about achieving some going 
down goals then make some that are super easy to achieve.  A couple of my favorites are: 
“I'm going to give up exercise for the month of June” or the ever popular “I'm kicking the 
veggie habit by cutting out vegetables for the first quarter of 2009”
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Comments On The January 28th Blog Post

Matt Shriver:  Believe it or not this was a tough one for me.  You see, up until this 
point I had invested in some real estate courses and basically thought they were all a huge 
RIP-OFF.  Looking back though, I'm thinking that the courses might have worked fine if I had 
just taken them out of the box :-)  No, I'm Not Kidding Either.

Once again I was putting my faith in my father in law and his idea to find “A system”. 
On some level I figured since his plan for the “Public Declaration” seemed to be working out 
pretty good (Pretty good of course if I could look past the barage of nasty comments that filled  
my inbox on a daily basis) then maybe his plan for finding “A system” would work out good to. 

“Success leaves clues” as my father in law put it.  If I could find someone who had 
already done what I wanted to do, then do exactly what they did, I guess on some level, I 
could expect to get the results that they got.  That's when I started thinking that “Maybe, just 
maybe, there was more to this whole guru system than what meets the eye”.
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Eric Medemar:  “Success leaves clues”, I don't think I could have put it any better 
myself.  I'm often left scratching my head when I see newbies floating around in the forums 
looking for FREE advice from people who couldn't invest there way out of a card board box.

Take a guess at what kind of results you can expect when you  follow the success 
clues of people who've never succeeded at investing?   Don't get me wrong, they've left 
plenty of clues on their paths to NOT SUCCEEDING, but do you really want to follow them?

Basically by taking the advice of people who HAVE NOT already invested you're left 
following the clues of people who have “Successfully NOT Succeeded”.

I'll be the first to admit, I wasn't overly blessed in the “School smarts” department.  But, 
what I've lacked in the School smarts department, I've made up for in the life smarts 
department (at least I'd like to think I have).  And part of my life smarts from the very 
beginning was: 

“If You Do What They Do, In The Way That They Did It, Then You'll Get 
What They Got, The Way That They Got It”

Wow, that was either the smartest thing I ever said or the most confusing thing I ever 
said, I'm still trying my best to decide which.  But hopefully you get the picture.  The quickest 
way to succeed at anything is to mirror the actions that someone who is already doing 
whatever it is that you want to do.

I was flattered to read that people had emailed Matt and told him that wholesaling 
products were awesome.  It kind of caught me by surprise because I don't really consider 
myself any sort of “GURU” or anything.  Basically, I see myself as a dude who knows some 
stuff that can make just about anyone with a pulse wealthy.  

One of the motto's of my business is “Your Desire+My Experience=Massive 
Results”.  This philosophy stems back to the conversation we had earlier when I was talking 
about doing what others have done, in order to get what others have got.  I've had the 
fortunate experience of buying and selling over $13,000,000 in real estate.  That's right 
around 140 homes.  During that time I've aquired a TON of experience that people like Matt 
can really put to work for them.
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Comments On The February 7th Blog Post

Matt Shriver:  Man oh man that first REI meeting was tough.  Most of the posts I 
was reading in the forums had made it sound like I would walk in, the doors would open and 
investors would be bowing to my feet because I was a wholesaler.  Or at least that's the way I 
had imagined it happening.

Since then I've realized that REI meetings are a great place to meet investors but you 
need to have a fair amount of confidence otherwise the seasoned investors will see right 
through you and that's not such a great feeling.

I know Eric won't comment on Preston's course because I can't even get him to say a 
bad word about anyone (Even during our private conversations).  If he won't say it, I will. 
What a huge difference there was between being on Preston's email list and being on Eric's. 
From day one and still to this day, Preston bombards my inbox with endless “Buy this, buy 
that type” stuff.  It's like one week he's selling me Twinkies because there the BEST THING 
EVER.  But the following week he wants me to buy the No Twinkies for Life Diet Book.  It's 
like “Really dude, can that many things be THE BEST EVER?”

Eric Medemar:  REI Meetings can be the best thing ever or the worst mistake of 
your life when it comes to your wholesaling business.  The problem is that many newbies go 
in hopes of setting up connections with other investors in the area, but as newbies they don't 
know there butt from a hole in the ground (As my dad used to say).

I try to teach my students that you need to go with a quiet confidence and just listen a 
lot and get the other investors talking about themselves.  One of my students who followed 
my advice told me that he had 3 investors ask him to go to lunch after talking to him.  The 
interesting thing is he said about 10 words over the course of each conversation, but evidently 
the investors loved talking so much that they didn't even notice the conversation was a one 
way street.

God gave you 2 ears and 1 mouth for a good reason, he wants you to listen twice as 
much as you talk.  Keep that in mind when you go to your first REI meeting.

The thing I don't want to happen when you go to your first REI meeting is to leave 
either a bad impression or a dumb impression because those first impressions are very 
difficult to overcome further down the road.  Instead try to have your first impression with the 
investors be that of someone who is curious about their business and an all around nice guy. 
My experience has shown that's the best impression you can make if your a newbie.
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Comments On The February 21st Blog Post

Matt Shriver:   I'll have you know, Eric made me come back and edit my portion of 
the comments on this post because he didn't want to be part of tearing apart his competitors. 
At any rate, I think you get the picture by reading the blog post.  

Instead of tearing apart Preston and his sub-par wholesaling book.  I will focus what 
DID WORK with Eric's system.   Let's start with the “Evidence of success” stories that I 
started implementing immediately after going through Eric's course material.   Talk about a 
drastic change in the way investors felt about my business.  It was a night and day difference, 
instead of approaching them nervously, they started coming to me.  Wanting to hear more 
about what I could do for them.  And, more important I started getting phone numbers that I 
am still making money with to this day.

Eric's Reverse MLS buyer location technique was everything that he promised and 
more.   Up until that point, I was severly limited in the number of ways that I could locate 
buyers because of my serious lack of income.   Using the Reverse MLS tactic I could finally 
cut through the clutter and get right to where the buyers were.  And, as you know, when it 
comes to wholesaling, you're only as good as your buyers list.

I'm sure you've hear Oprah talk abou her “Aha” moments, I would say right about the 
time of this post I was in the midst of my “Wholesaling Aha” moment.  Finally everything 
started to click in my head, making way for a blizzard of new profits in my real estate 
business.

Eric Medemar:  If I would have let Matt keep his beat down of Preston's products in 
this guide you guy's would have swore I paid  him big bucks to  write this stuff.  The thing is 
I'm only paying Matt like $67 to say all this nice stuff—just so you don't get the wrong idea 
and think I'm paying him the big bucks.  ;-)

One of the things I really take a lot of pride in, is that many of the ideas in my course 
material are not cookie cutter tactics that everyone else is teaching as well.  My Reverse MLS 
Method, HUD Hound tactic and Evidence of Success stories were all original to my own 
thinking.  I developed them out of necessity, because I was crazy broke and needed a way to 
start locating buyers for my real estate business.

Yes, I needed a way to find buyers without paid advertsing but more importantly, I 
needed a way to find buyers in a matter of days, not months like so many other guru's were 
teaching at the time.  As Matt said both of these methods cut through the clutter like a hot 
knife through butter.
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